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Item 1 Cover Page 

  

Leumi Investment Services Inc. 

Phone: (212) 407-4353 

Date of this Brochure: March 26, 2015  

 

This brochure provides information about the qualifications and business practices of Leumi Investment 

Services Inc. (“LISI”). If you have any questions about the contents of this brochure, please contact us at 

(212) 407-4353.  The information in this brochure has not been approved or verified by the United 

States Securities and Exchange Commission or any state securities authority. 

LISI is a registered investment adviser.  Registration of an Investment Adviser does not imply any level of 

skill or training.  The oral and written communications of an Adviser provide you with information about 

which you determine to hire or retain an Adviser.  

Additional information about Leumi Investment Services Inc. also is available on the SEC’s website at 

www.advisorinfo.sec.gov.   

 

http://www.advisorinfo.sec.gov/


Item 2 Material Changes 

 

LISI’s investment advisory program is offered under the marketing or brand name “Leumi Advisor”, and 

the program contains four investment advisory options.  Envestnet Asset Management is a platform 

from which an investor may select from hundreds of different money managers and intended to provide 

an appropriate and customized investment portfolio for the prospective customer.   Customers wanting 

to directly invest with one investment advisor can choose Brinker Capital Inc., Curian Capital LLC, or SEI 

Investment Management.    These choices offer customers a connection to asset managers offering 

professional management across many disciplines and strategies.   Clients can select from a wide variety 

of money managers, mutual funds and exchange traded products, whose strategies range from capital 

preservation to conservative to aggressive growth.   

Starting September 15, 2014, Leumi Advisor added Unified Managed Accounts (UMAs) to the platform 

of investment vehicles available in Envestnet.   This does not change any existing program.   Please see 

section 5 for additional information about UMAs.   The previous Form ADV Part 2A was dated March 28, 

2014. 

The list of principals (item 19) has also changed since March 28, 2014. 

Pursuant to SEC Rules, LISI sends you this summary of material changes to this and subsequent Part 2A 

Brochures within 120 days of the close of our business’ fiscal year.  We may further provide other 

ongoing disclosure information about material changes as necessary.   

Upon request, the Brochure may be obtained by contacting Peter Fick, LISI Compliance Director at (212) 

407-4353 or peter.fick@leumiusa.com.   

Additional information about LISI is also available via the SEC’s web site www.adviserinfo.sec.gov.  The 

SEC’s web site also provides information about any persons affiliated with LISI who are registered, or are 

required to be registered, as investment adviser representatives of LISI. 

 

http://www.adviserinfo.sec.gov/
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Item 4 Advisory Business 

 

Leumi Investment Services Inc. (“LISI”) is a wholly-owned subsidiary of Bank Leumi USA (“BLUSA”), and 

BLUSA is a subsidiary of Bank Leumi le-Israel, B.M., an Israeli bank founded in 1902.   BLUSA is a New 

York State chartered bank.    In the U.S., banking products and services are provided through BLUSA, and 

brokerage products and services, including the investment advisory business, are provided by Leumi 

Investment Services Inc (LISI).  

Pershing LLC is the clearing broker for the broker-dealer operations of LISI. 

LISI provides clients with access to various investment advisory options made available through an 

advisory platform and/or three investment advisors.  The advisory platform is Envestnet Asset 

Management Inc., and the three investment advisers are Brinker Capital Inc., Curian Capital LLC and SEI 

Investment Management.  They are sold under the Leumi Advisor marketing name.   Information about 

the platform and three adviser firms is described below and in the items that follow in this brochure.  

Each of the four programs has their own Form ADV Part 2, and investors should obtain and review their 

ADVs carefully before making an investment.   For all four investment possibilities, LISI receives a share 

of the percentage of the assets under management from the Investment Adviser as compensation for 

introducing customers to that specific adviser or, in the case of Envestnet, taking a more active role in 

investment selection and ongoing review and rebalancing.   

Account statements to customers are sent directly from SEI, Brinker, Curian, or Envestnet, or their 

respective clearing firms.    Pershing is the custodian for the Envestnet platform.   LISI or any Leumi 

affiliated firm does not send official statements nor have custody of clients assets.   

 

 



Item 5 Fees and Compensation 

For the Envestnet platform and Brinker, Curian and SEI, LISI receives a share of the percentage of the 

assets under management from the Investment Adviser as compensation for introducing customers to 

that specific adviser. 

LISI bases its fees on a percentage of assets under management and fixed fees.   Fees are negotiable. 

 

Envestnet: Client accounts are debited by Pershing LLC, a custodian for Envestnet accounts, and 

allocated to LISI and Envestnet, with Pershing retaining a portion for itself.  Customers pay an annual fee 

based on the value of assets under management in the specific portfolio they have selected. The fee is 

paid quarterly in advance, based on the account’s closing value on the last business day of the quarter. 

The initial fee is calculated based on the opening value of the account, pro-rated for the number of days 

the account was open during the quarter.  Any terminations, withdrawals or contributions throughout 

the quarter are identified and adjustments to fees are made accordingly at the end of each month. 

Leumi Advisor charges a maximum of 2.00% of assets under management in the Envestnet platform.  

The rate is negotiable, and may depend on such factors as the platform fee, custody fee, firm fee, 

manager and advisor fee, type of investments in the portfolio, and the size of the account. 

The tiered fee schedule that follows below was used for investors in the program prior to March 28, 

2014. It is not being offered to new customers or current customers seeking modifications to existing 

investments and/or portfolios. Customers with Envestnet accounts opened prior to March 28, 2014 may 

continue with their existing fee schedule, or they may talk to their investment advisor representative 

about switching to a comparable fee schedule pursuant to the preceding paragraph.  

Commencing September 15, 2014, LISI is offering Unified Managed Accounts (UMAs) to investors. A 

UMA is an investment vehicle that contains multiple, diverse investment products at reduced manager 

minimums with streamlined paperwork, all within a single account. The UMA product is in addition to 

the already offered Separately Managed Account (SMA), which has been a product offered by Leumi 

Advisor since June 17, 2013.  Both UMA and SMA vehicles utilize the same fee schedule components, as 

SMAs require higher minimum investments and represent a larger breadth of products on the platform 

than do UMAs. 

 

The tiers shown in the tables below were applied before the UMA model was added March 2014 and 

are an illustration of the range of fee rates that can be applied to the UMA product.  The tiers are 

negotiable subject to the minimum account sizes below and the 2.00% maximum rate (see second 

paragraph under Envestnet above):  

 

 



 

SMA accounts 

       Equity/Balanced* 

  
Fixed Income** 

  
Mutual funds within SMA*** 

 First $250,000 1.55% 

 
First 250K 1.15% 

 
First 250K 1.55% 

Next $250,000 1.50% 

 
Next 250K 1.10% 

 
Next 250K 1.50% 

Next $500,000 1.40% 

 
Next 500K 1.00% 

 
Next 500K 1.40% 

Next 1MM 1.25% 

 
Next 1MM 0.95% 

 
Next 1MM 1.25% 

Next 3MM 1.10% 

 
Next 3MM 0.90% 

 
Next 3MM 1.10% 

Over 5MM 0.90% 

 
Over 5MM 0.85% 

 
Over 5MM 0.90% 

        *minimum annual account fee: $3,875; minimum account size: $250k equity only (and $100k/manager), $400k for balanced 
portfolios ($100K/equity manager; 250k/fixed income manager) 

Minimum account size is lower when placed in a UMA. 
 

** minimum annual fee: $2,875; account size: $250k (and $250k/manager) 
*** minimum: $2500/fund (as add-on to existing SMA portfolio) 
 

Effective December 3, 2014, the minimum per annum custody charge was lowered from $250 per account per 

portfolio to $125 per account per portfolio.    

 

 

PMC Tactical ETF Solution 

      Core Models: 

    
Total Return Models: 

 First $250k 1.55% minimum annual fee: $1,550 

 
First $250k 1.65% minimum annual fee: $1,650 

Next 250k 1.50% 

   
Next $250k 1.60% 

 Next 500k 1.25% 

   
Next 500k 1.35% 

 Next 1MM 1.05% 

   
Next 1MM 1.15% 

 Over 2MM 0.90% 

   
Over 2MM 1.00% 

  
 

       
        PMC Multi-Manager Account 

      Moderate: 

    
Moderate Growth: 

  First $500,000 1.55% minimum annual fee: $1,550 

 
First 500K 1.60% minimum annual fee: $1,600 

Next 500K 1.50% 

   
Next 500K 1.55% 

 Next 1MM 1.25% 

   
Next 1MM 1.30% 

 Over 2MM 1.05% 

   
Over 2MM 1.10% 

 
        Growth: 

   
     Aggressive Growth: minimum annual fee: $1,700 

First $500,000 1.65% minimum annual fee: $1,650 

 
up to $500k 1.70% 

  Next 500K 1.60% 

   
$500k - $1M 1.65% 

  Next 1MM 1.35% 

   
$1M - $2M 1.40% 

  Over 2MM 1.15% 

   
Above $2M 1.20% 

  
        minimum account size Multi manager account program: $250,000 



minimum account size Tactical ETF  program: $100,000 

Minimum account size is lower when placed in a UMA. 
 

 

Sigma PMC Mutual Fund Solution 

     First 250K 1.55% 

      Next 250K 1.50% 

      Next 500K 1.40% 

      Next 1MM 1.25% 

      Next 3MM 1.10% 

      Next 5MM 0.90% 

      Over 10MM 0.85% 

      

        Minimum account size PMC mutual funds: $100k; minimum annual fee: $1,550 

Minimum account size is lower when placed in a UMA. 
 

  
As previously stated, the total customer fee is allocated between LISI, Envestnet, Pershing and each 

respective Money Manager.    

Brinker: A portion of the Investment Advisory Fee is used to pay the portfolio managers selected to 

manage the account. The range of fees charged by the portfolio managers currently utilized by Brinker 

for Equity and Balanced Accounts is 1.00% to .40% of the account net asset value, and for Fixed Income 

Accounts is .25% to .35% of the account net asset value. Also, a portion of Brinker’s fee is reallowed to 

solicitors who act as the liaison between Brinker and the Client.  For Equity and Balanced Accounts, 

depending on the portfolio manager, the portion retained by Brinker is between .25% to .85% and the 

portion retained by Brinker for the Fixed Income Accounts is between .10% to .25%. 

Curian: In general, the fees for the program include the “Program Fee” (paid either as a Front-End Fee or 

Contingent Fee in order to participate in the program) and an annual Wrap Fee paid based upon assets 

under management in the Program Account. The fees are negotiable based upon agreement with the 

introducing Adviser or Broker (“Financial Professional”). The Program Fee, whether paid on a Level, 

Front-End, or Contingent basis, will usually not exceed 1.5% and the Annual Wrap Fee will usually not 

exceed 1.49%. Together, the maximum Annual Total Wrap Fee will usually not exceed 2.99%.  The fee 

for the calendar quarter in which a client’s Program account is established, is paid in arrears based on 

the average daily market value of the assets in the account during the initial billing period. Thereafter, 

fees are payable quarterly in advance, on the first day of each calendar quarter, and are computed 

based on the average daily market value of the assets in the Program account in the immediately 

preceding calendar quarter. These fees will be automatically deducted from a client’s account under a 

direct billing arrangement through Curian Clearing, a broker-dealer affiliate of Curian, which provides 

custody, and clearing services for the Program. 

 



SEI: Clients pay SEI an annual fee based on the value of assets under management, which covers 

professional account management, all account administration and custody. There are no loads, 

commissions or surrender charges. The advisory fee paid by the client to SEI (and then to LISI) is 100 

Basis Points (1.0%) in addition to portfolio expenses, which average 26 to 106 bps. All expenses are fully 

disclosed. An advisory fee is deducted from customer’s account on a quarterly basis. Advisory fee may 

be negotiable based upon the amount of client’s assets and the types and extent of services to be 

provided to the client and other factors. 

 

For all Programs and Advisors: Advisory fees are in addition to the internal expenses charged by mutual 

funds and other investment company securities.  To the extent that clients intend to hold these 

securities, the internal expenses should be included when evaluating the costs of a fee-based account.  

Clients should periodically re-evaluate whether the use of an asset-based fee continues to be 

appropriate in servicing their needs.   A list of additional considerations, as well as the fee schedule, is 

available on the Form ADV Part 2 of the appropriate investment advisor as well as the client agreement. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

Item 6 Performance Based Fees and Side-By-Side Management 

 

LISI does not charge any performance-based fees (fees based on a share of capital gains on or capital 

appreciation of the assets of a client). 

 

 

 



Item 7 Types of Clients 

 

LISI provides investment advice to individuals, high net worth individuals, pension and profit-sharing 

plans, charitable institutions, foundations, endowments, trust programs, estates and other U.S. and 

international institutions. 

The minimum investment in the Curian Program is $25,000. For Brinker, the minimum is $50,000 and for 

SEI and Envestnet, the minimum is $100,000.  

 

 

 

 



Item 8 Methods of Analysis, Investment Strategies and Risk of Loss 

 

Investing in securities involves risk of loss that clients should be prepared to bear. 

Prospective customers meet with a LISI investment advisor representative at the time of initial 

application.   Based on information that is reviewed with and provided by the customer, Envestnet, 

Brinker, Curian or SEI are selected as the appropriate investment option.   Under the Envestnet 

platform, there are hundreds of different money manager and fund possibilities.    

All products sold by LISI including its advisory programs, and non-deposit investment products sold by 

BLUSA, are: 

* Not insured by the FDIC or any other federal or government entity  

* Not guaranteed by BLUSA, Bank Leumi le-Israel, B.M., or any other bank  

* Subject to investment risks, including possible loss of the principal amount invested 

 



Item 9 Disciplinary Information 

 

Registered investment advisers are required to disclose all material facts regarding any legal or 

disciplinary events that would be material to your evaluation of LISI or the integrity of LISI’s 

management.   The two disciplinary items below do not pertain to the advisory business of LISI and are 

only shown in the interest of full and complete disclosure.   

In 2004, the NASD fined Leumi Investment Services Inc. (“LISI”) $1500 for failing to report certain 

corporate bond transactions through the Trade Reporting and Compliance Engine.   

In 2008, LISI was fined $12,500 by FINRA for not accurately reporting the correct contra party on 126 

municipal securities transactions and lacking sufficient written procedures for this business activity. 



Item 10  Other Financial Industry Activities and Affiliations 

 

LISI is a wholly owned broker/dealer subsidiary of Bank Leumi USA that has been engaged in the 

brokerage business since May 2001 and licensed as an insurance agency since April 2002.  

Approximately 95-99 % of LISI’s business is brokerage and insurance transactional service provided to 

clients.  LISI approximates that 1-5% of its business is advisory related.   

Bank Leumi USA is a New York State chartered bank. Customers of Bank Leumi USA who are interested 

in securities products or services or in insurance products or services are referred to LISI.  There is no fee 

and no special compensation paid or received for any such a referral.   

 



Item 11  Code of Ethics, Participation or Interest in Client Transactions and Personal Trading 

 

LISI has Written Supervisory Procedures that contain many provisions regarding employee securities 

restrictions and conflicts of interest.  In brief, employees may not use material non-public information 

for personal gain, and employee brokerage transactions are reviewed by the Compliance Department. 

LISI investment adviser representatives are dual employees of Bank Leumi USA and, as such, are bound 

by the Bank’s Code of Ethics.  LISI has incorporated the Bank’s Code of Ethics into its Written Supervisory 

Procedures.   The Code of Ethics includes provisions relating to the confidentiality of client information, 

exercising honesty and candor in all activities, a prohibition on insider trading, restrictions on the 

acceptance of significant gifts and the reporting of certain gifts and business entertainment items, 

personal securities trading procedures, and complying with applicable laws, rules and regulations, 

among other things. All supervised persons at LISI must acknowledge the terms of the Code of Ethics 

annually, or as amended. 

LISI’s clients or prospective clients may request a copy of the firm's Code of Ethics by contacting the LISI 

Compliance Department. 

LISI will not affect any principal or agency cross securities transactions for client advisory accounts. 

Principal transactions are generally defined as transactions where an adviser, acting as principal for its 

own account or the account of an affiliated broker-dealer, buys from or sells any security to any advisory 

client.  A principal transaction may also be deemed to have occurred if a security is crossed between an 

affiliated hedge fund and another client account.  An agency cross transaction is defined as a transaction 

where a person acts as an investment adviser in relation to a transaction in which the investment 

adviser, or any person controlled by or under common control with the investment adviser, acts as 

broker for both the advisory client and for another person on the other side of the transaction.  Agency 

cross transactions may arise where an adviser is dually registered as a broker-dealer or has an affiliated 

broker-dealer. 



Item 12  Brokerage Practices 

 

LISI has a Service Level Agreement with its Israeli parent corporation, Bank Leumi-le-Israel (“BLITA”), 

whereby it receives and may send to customers research reports written by analysts of BLITA.  The 

research reports do not pertain to Leumi Advisor or its investment advisor products. 

LISI has no research or other soft dollar arrangements with any other brokerage firm or investment 

adviser.   

LISI does not aggregate investment monies being sent to investment adviser firms.   The investment 

advisory program of LISI does not lead itself to a situation where aggregation of orders for the purchase 

or sale of securities is relevant. 

LISI does not execute customer investment advisor orders.   Execution of orders is performed by money 

managers and investment advisors, and those executions are not through or connected to LISI.    

 

 



Item 13  Review of Accounts 

 

Prospective customers meet with a LISI investment advisor representative at the time of initial 

application. Among other information, the customer’s financial background, investment objectives and 

sensitivity to risk are provided by and reviewed with the customer, and appropriate managers within the 

Envestnet platform are subsequently selected.  Alternately, prospective customers could select amongst 

the different portfolios offered by Brinker, Curian, or SEI, and directly invest with them.  Once the 

account is established, Envestnet, SEI, Brinker, or Curian becomes generally responsible for servicing the 

account.   Accounts are rebalanced by the specific investment advisors and money managers on no less 

than an annual basis so that investors’ portfolios continue to be consistent with their stated objectives.   

Additionally, accounts introduced to SEI, Brinker, Curian or Envestnet by LISI will receive an overall 

annual review by the LISI IAR assigned to the account in coordination with a LISI Investment Specialist 

and/or Compliance.   The LISI review will generally compare the portfolio versus available information in 

the customer’s profile to determine if fund and advisor selection remains consistent with customer 

objectives.  The LISI review is for no more than 150 accounts per year.    A different review procedure 

will be improvised if there are 150 or more advisory accounts.   When clients inform LISI, in writing, of a 

change in their objectives or financial situation or otherwise ask for an account review, LISI will also 

undertake a review of the account and inform the appropriate advisor as may be necessary.  

Customers who selected the Envestnet platform will receive a “Quarterly Performance Report” (“QPR”) 

from Envestnet or a designated third party vendor. The QPR is in addition to the regular quarterly 

statements received from the clearing firm, Pershing LLC.    Customers may elect to opt-out of receiving 

these QPRs.   Brinker Capital can provide a comparable report for its customers.  

LISI Management will designate an appropriately qualified person(s) to perform a review of the sub-

advisers that comprise customers’ accounts.  The review will be based on information and reports 

provided by Envestnet, Brinker, Curian and SEI and compared to generally available information.  This 

review will be performed on no less than an annual basis.    The review may be a sampling of the sub-

advisers, managers and/or funds.    

  



Item 14  Client Referrals and Other Compensation 

 

Leumi Investment Services Inc. (“LISI”) and its business personnel do not, directly or indirectly, 

compensate any party for client referrals.   With regards to the investment advisory program, the only 

compensation or economic benefit received by LISI is the allocated percentage received from Brinker 

Capital, Curian Capital, SEI or Envestnet/Pershing  which is debited from customer accounts each 

quarter as disclosed in the customer agreement.     

For certain mutual funds held at Pershing as part of the Envestnet platform and selected by the 

customer, LISI may also receive compensation from Pershing.   

Customers may also pay other administrative and paper mail fees to the custodian of the applicable 

advisory account. 

 

 



Item 15  Custody 

 

You should receive at least quarterly statements directly from the qualified custodian of Brinker, Curian, 

SEI or Envestnet.    

These statements should be read carefully and any discrepancies or errors brought to the attention of 

the appropriate investment adviser firm and/or LISI, depending on the nature of the issue. 

Leumi Investment Services Inc. does not have custody of customer assets nor does it independently 

prepare or send statements to clients that contain detailed information about accounts held at 

investment advisers.  



Item 16  Investment Discretion 

 

Leumi Investment Services Inc. (“LISI”) and its personnel do not have any discretionary authority to 

manage any of the securities accounts that comprise the investment advisory programs. 

In connection with any advisory product being offered, LISI cannot, without obtaining specific client 

consent, determine the securities being bought and sold, amount of the securities to be bought or sold, 

which broker or manager to use, or the commission rates to be paid. 

 



Item 17  Voting Client Securities 

 

As a matter of firm policy and practice, Leumi Investment Services Inc. (“LISI”) does not have any 

authority to and does not vote proxies on behalf of advisory clients.   Clients retain the responsibility for 

receiving and voting proxies for any and all securities maintained in client portfolios.  LISI may provide 

advice to clients regarding the clients voting of proxies. 

Envestnet: the Advisor, Platform Manager or Sub-Manager, as applicable, will exercise its discretion in 

voting or otherwise acting on all matters for which a security holder vote, consent, election or similar 

action is solicited by, or with respect to, issuers of securities beneficially held as part of the Program 

assets, unless otherwise agreed with the client.   The client reserves the right to revoke this authority at 

any time.   LISI does not exercise any such authority. 



Item 18  Financial Information 

 

Leumi Investment Services Inc. has no financial commitment that impairs its ability to meet contractual 

and fiduciary commitments to clients, and has not been the subject of a bankruptcy proceeding.



Item 19  Requirements for State-Registered Advisers 

 

Education and Business Background of LISI Principals 

 

 

Ian Bernstein  

Education  New York University – MBA, 1988 

 University of Buckingham (UK) – License in Politics, Economics and Law, 1980 

Business Background                 July 2013 to Present - Leumi Investment Services Inc. – CEO/President 

 1984 to April 2013   Morgan Stanley  – Managing Director at the time of departure 

 

 

Mason Salit  

Education New York University – MBA Marketing, 1990 

SUNY-Binghamton  - BA History, 1986 

Business Background                 March 2014 to Present – Leumi Investment Services Inc. – Head of Domestic Private Banking 

 August 2012 to March 2014 – TD Bank/Wealth – NYC Wealth Market Leader 

September 2007 to August 2012 – HSBC – International Private Banking Head – NY 

July 1990-September 2007 – Citigroup – Various positions- was SVP at time of departure 

 

  

 

Peter W. Fick  

Education Rutgers College – BA, 1983 

Business Background 2004 to Present    Leumi Investment Services Inc. – FVP/Compliance Director 

 2003 – 2004    C.E. Unterberg Towbin – VP/Compliance Director 

 1997 – 2003    Barclays Capital Inc. – Compliance Officer 

 



Marc Pershan  

Education Harvard College BA  1982 

New York University  MBA  1989 

Business Background 2008 to Present    Leumi Investment Services Inc. , FVP 

 1999 – 2008    New Century Bank/Kingsbury Capital EVP and President. 

Marc was associated with the following firms which were part of New Century 
Bank’s wealth management program: 

 2008 - Kingsbury Capital LLC 

 2007-2008 – Kingsbury Capital Investment Advisors  

 2007-2008 – Brewer Financial Services LLC 

 2007-2008 – Broadmark Capital LLC 

 2005-2007 - USF Securities LP 

 2006-2007 – Chicago Investment Group LLC 

 2005-2007 – USF Advisors LLC 

 1999-2005 – Ontario Street Investments LLC 

 1998-2005 – Waterstone Financial Group Inc. 

 1998-2005 – Long Grove Trading Co. 

 1999-2003 – Sterling Portfolio Allocation Service Inc. 
  1995 – 1999    Krantz, Pershan Associates  Member 

 


